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Program to Enhance Access to Financing for Growth
Oriented Women Entreprises’ Development (GOWE) in
Cameroon and Kenya

Different
instruments/tools for
Micro & Very Small vs.
Small and Medium

Women

Commercial
entrepreneurs

banks



This document was created with Win2PDF available at http://www.win2pdf.com.
The unregistered version of Win2PDF is for evaluation or non-commercial use only.



http://www.win2pdf.com

